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2009 2010 2012 2013 2014 2015 2016 2017 2018

As of May 2019: 
30 EVs in 
company fleet of 
aprox. 250
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Memberships

Electric mobility@bridgingIT: our first 10 years

BridgingIT Group
§ IT- and technology consulting firm with strong 

sectoral focus, e.g. Mobility
§ Founded in 2008, today over 600 employees, 

operating from 12 locations in Germany, 
Switzerland and Czech Republic

§ Specialised subsidiaries fastahead, CraftingIT 
and Heidelberg International
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A story of unfulfilled potential and missed opportunities:
• a seamless, user-friendly and “digitalized” customer experience - missing in 

public charging domain

• Smart Charging – grid stabilisation (hence avoiding of costs) – in its infancy

• harvesting additional “convenience” revenues (in other words benefiting from 
“the scarcity of resources”) – sadly neglected 
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MO: The mobility operator  /  CPO: Charge Point Operator  /  CCH: Contract Clearing House 



Methodology
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§ The logic behind the selection of the use case 

§ Estimations and projections about the basic data

§ Calculation of estimated revenues, also in relation to charging business
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Business 
Potential 
and Impact 
of the ISO 
15118 
Standard 

The focus of the paper
• The business potential ISO 15118 through new (much needed) revenue streams

• Multi-channel reservation services

• Proximity-marketing or loyalty schemes, e.g. in cooperation with the retail domain in urban 
areas

• Additional revenues essential to offset investments and ensure long term sustainability of 
charging infrastructure
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Determining the average number of charging sessions
The overview of selected EVs, their respective ranges and the calculated number of charging circles and 
estimated n.o. EVs and charging sessions
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Use Case 1 – 
Reservation 
of Charging 
Slots

The outlay of revenues from Use Case 1, “Reservation”, based on a 
sample for Stuttgart Region, Germany
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Use Case 2- 
Proximity 
Marketing

The outlay of revenues from Use Case 2, “Proximity Marketing”, based 
on a sample for Stuttgart Region, Germany
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Business 
Volume in 
Comparison 
vs. 
Electricity 
Sales – 
Sample 
Stuttgart 
Region
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Revenue from value-added services, measured in terms of energy income

Net revenue after all fees per kWh Total revenue from Use Cases 1 and 2
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Summing up

• There is more to ISO 15118 than Plug&Charge 

• Even estimated on conservative terms, 10% additional 
business volume wrt. the sale of electricity for 
charging is to be expected. 

• Everything is getting digitally simplified and space 
becomes a rare commodity, which speaks for value –
added services. 

• The future possibilities offered by automated driving 
will only amplify the possibilities.


